
SAGE PDI/SAGE Professional: REGISTRATION FORM

Register for the upcoming live in-person workshop
(Friday, January 25th 2008) and pay by credit card at our webpage 

(www.sageselling.com/2008workshop). Or use this form to pay in advance by check.
NOTE: If you pay by check, please send us an email at the same time to hold your place.

Learn the best practices in professional marketing. 
Space is limited. Sign up now.

bschneider@sageprofessional.com

Unsure how to build your practice? Get training, tools and support from these best selling guides:

I-Hate-Selling

Price $197.   www.sageselling.com/products3

Sale Price $97.   www.sagelawmarketing.com/networking_book

Developing Your Personal Marketing & 
Action Program

Developing Your Personal Marketing & 
Action Program…To Land Clients & Sell 
More Work

SAGE PDI, Inc.

Price # of 
People

Total

Friday,
8:30 am to 4:30pm in downtown Dallas, TX

An Intensive Workshop and Coaching Program to 
Custom Develop Your Personal Marketing Plan and 
Transform Your Practice for 2008…and beyond

Make check payable to , and send to: 
SAGE PDI; ATTN: Michael Cummings; 761 N. 17th Street, # 11; PMB 173; St. Charles, IL  60174

Name(s)* Firm* Email & Phone*

Address1* Address2

City* State* Zip*

 Email  or call 630-572-4798.

7 1/2 hours of CD AUDIO plus the  Book!

The result of our consulting and coaching with the top business producers. And based on in-house 
training we have delivered to industry leading firms and law associations. The only proven method 
for success in professional selling!

ALL the lessons of the Best Business Generators…

Do you have a game plan to grow your practice? Learn from those who excel... all the proven 
techniques, success strategies and productive business building habits of the top rainmakers. With 
this book, you'll learn how to systematically apply the same best practices daily.

January 25th 2008

$895.00

Registrant(s) & Office Address - * indicates necessary information

Questions?

SAGE Sales Mastery Training Program for Professionals

Best Practices in Building Your Personal Network – for Attorneys 
(230 page Book) -

Ñ
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